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10 In this edition:

•	 Around	the	world	in	seven	statistics

•	 EOH:	a	serious	contender

•	 Reinet:	slowly	maturing

(n: immediate insight; receive knowledge by direct perception)
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Although	in	hindsight	the	cracks	started	to	appear	in	2007,	it	has	now	been	five	years	since	the	Financial	
Crisis	really	got	into	full	swing,	and	still	the	economic	recovery	remains	patchy	and	inconsistent.	Earlier	
this	year,	Cyprus	required	a	bailout	 to	rescue	 its	banking	system.	Even	that	now	seems	 like	a	distant	
memory.	For	over	the	past	six	months,	there	is	no	doubt	that	a	recovery	in	the	major	economies	of	the	
world	is	taking	hold.	It	might	be	tentative,	and	it	is	certainly	not	without	its	setbacks,	but	everywhere	we	
look,	the	news	is	gradually	turning	more	positive.	This	has	excited	both	investors	and	politicians	–	both	
of	whom	are	desperate	for	affirmation	that	current	policies	are	working	and	are	making	a	difference.	

In	the	normal	course	of	our	research,	we	look	at	dozens	of	statistics	and	trends	across	the	world.	In	the	
pages	that	follow,	we	have	chosen	seven	statistics	across	various	topics	that	give	credence	to	the	fact	
that	the	global	economy	is	pulling	itself	up	by	the	bootstraps.	No	doubt	there	are	still	going	to	be	hiccups	

along	the	way,	but	we	are	encouraged	by	recent	trends.	If	these	can	be	sustained,	then	it	bodes	well	for	financial	markets	in	
the	year	that	lies	ahead.	

Manufacturing Recovery

Whilst	services	are	integral	to	the	modern	economy	(see	next	
chart),	 the	 manufacturing	 industry	 remains	 a	 bellweather	
component	of	most	modern	economies.		It	is	a	reliable	gauge	
of	 the	 underlying	 strength	 of	 an	 economy.	 Consumption	
alone	 cannot	 drive	 economies	 –	 we	 must	 also	 produce	
goods,	not	just	consume	them.	Globally,	there	is	a	recovery	
in	manufacturing	underway.	 The	US	has	been	 strong	 for	 a	
while,	but	note	the	recent	improvement	from	China,	Europe	
and	the	UK.	In	Europe,	it	is	the	first	time	since	July	2011	that	
the	PMI	Index	(a	gauge	of	manufacturing	activity)	has	been	
above	50.	(Note	that	a	reading	above	50	denotes	expansion;	
below	50	denotes	contraction.)

around tHE world in sEvEn statistics

Michael Porter

global pmi manufacturing indices

global pmi services indices
Services Sector: Joining In

The	 Services	 Sector	 contributes	 at	 least	 60%	 (if	 not	more)	
to	most	modern	 economies.	 So	whilst	 it	 is	 encouraging	 to	
see	a	gain	in	manufacturing,	it	is	crucial	that	this	momentum	
spills	 over	 into	 the	 broader	 economy.	 In	 that	 regard,	 the	
improvement	 in	 Service-sector	 PMI	 indices	 recently	 has	
been	most	encouraging.	Again,	the	UK	recorded	its	highest	
level	since	records	began.	The	US	index	is	at	its	highest	level	
since	December	2005,	whilst	European	services	are	growing	
at	the	fastest	rate	since	August	2011.	Furthermore,	this	is	the	
first	time	in	two	years	that	Europe	has	been	expanding.	No	
wonder	the	politicians	are	getting	excited!
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US Budget Deficit: Shrinking Fast

Since	 the	 Financial	 Crisis,	 there	 has	 been	 intense	 focus	 on	
budget	 deficits,	 given	 the	 perceived	 indebtedness	 of	 the	
major	 global	 economies.	 With	 regard	 to	 debt,	 there	 are	
two	 important	 ratios.	The	 first	 is	 the	 ratio	of	 total	debt	 to	
GDP	 (all	 the	 debt	 outstanding	 relative	 to	 the	 size	 of	 an	
economy.)	 The	 second	 is	 the	 annual	 Budget	 deficit	 –	 how	
much	money	 the	 government	 needs	 to	 borrow	 each	 year	
to	meet	its	obligations.	At	the	trough,	the	US	Budget	Deficit	
reached	10%	of	GDP	–	a	disastrous	situation.	But	thanks	to	
forced	spending	cuts	(which	became	effective	in	March),	the	
withdrawal	of	troops	from	active	war	zones,	and	a	healthier	
economy,	the	Deficit	is	shrinking	fast.	A	ratio	of	less	than	3%	
is	sustainable.	The	US	doesn’t	have	far	to	go.	

us budget deficit

baltic freight index
Baltic Freight Index: Perking up

This	 is	 an	 index	 that	measures	 the	 cost	 of	 shipping	 goods	
around	the	world.	It	is	a	function	of	both	supply	of	available	
ships	 and	 demand	 for	 shipping	 services.	 The	 index	 has	
been	moribund	 since	 the	 Financial	 Crisis	 –	 due	 to	 the	 fact	
that	 demand	 has	 been	weak,	 but	 also	 because	 of	 a	 sharp	
rise	 in	 the	 supply	 of	 new	 ships.	 The	quantity	 of	 new	 ships	
delivered	 in	 the	 last	 few	 years	 has	 been	 high,	 but	 almost	
without	exception,	the	number	of	ships	delivered	has	been	
lower	than	the	number	ordered,	as	shipping	companies	have	
cancelled	orders	due	to	weak	demand.	With	demand	starting	
to	rise,	and	supply	finally	under	control,	rates	are	rising.	It	is	
too	early	to	say	whether	the	current	spike	is	sustainable,	but	
even	Grindrod	feel	that	the	tide	is	finally	turning.

JP MoRgan BaSe MetalS InDex
Base Metals: Responding to growth

Base	metals	(commodities	such	as	aluminium,	copper,	nickel,	
and	tin,	 for	example)	are	good	 indicators	of	the	underlying	
health	of	the	global	economy,	because	they	are	all	industrial	
metals.	In	other	words,	they	are	not	precious	metals	hoarded	
by	 investors,	 but	 rather	 all	 of	 them	 are	 used	 in	 the	 daily	
manufacture	 of	 goods	 and	 services.	 So	 prices	 only	 rise	 if	
demand	is	strong	or	supply	is	constrained	(or	a	combination	
of	both.)	JP	Morgan	has	an	index	that	tracks	the	performance	
of	the	six	key	base	metals.	Whilst	it	is	not	at	record	highs,	it	
is	 certainly	 firm	–	an	 indication	 that	 industrial	 demand	 for	
these	 essential	 ingredients	 is	 gaining	momentum.	 Upward	
revisions	to	China’s	expected	growth	has	certainly	boosted	
sentiment.	
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EOH	 is	 a	 company	 that	 people	
commonly	 refer	 to	 as	 an	 IT	 company.	
Certainly	 they	 do	 provide	 traditional	
technology	 services	 (networking	 and	
software	implementation)	but	they	also	
offer	business	 services	and	are	one	of	
the	 largest	 implementers	 of	 business	
applications	 and	 providers	 of	 end-to-
end	 solutions	 in	 the	 country.	 Their	
lines	 of	 business	 are	 clustered	 around	

consulting	(IT	strategy,	business	operations,	IT	architecture),	
technology	 (software	 development,	 management	
information,	 industrial	 technologies)	 and	 business	 process	
outsourcing	 (cloud	 computing,	network	and	hosting).	 Their	
client	 base	 spans	 companies	operating	 across	 such	diverse	
industries	 as	 financial	 services,	 mining,	 healthcare,	 and	
manufacturing	&	logistics.	The	list	is	endless.	More	than	70%	
of	revenue	now	comes	from	“the	transfer	of	knowledge”	and	
not	just	from	selling	hardware	and	software.

Willie Pelser

EoH: a sErious contEndEr

US Interest Rates: Up they go!

The	 goal	 of	 Quantitative	 Easing	was	 to	 push	 interest	 rates	
to	 record	 low	 levels	 (and	 keep	 them	 there),	 in	 order	 to	
encourage	 borrowing	 and	 spur	 economic	 growth.	 To	 that	
end,	the	policy	was	successful.	Bond	yields	in	the	US	dropped	
to	1.5%,	a	far	cry	from	the	average	rate	of	5%	between	2000	
and	2007.	We	have	been	saying	for	years	that	such	low	bond	
yields	were	unsustainable.	However,	talk	of	a	slowdown	and	
an	 eventual	 stop	 to	 quantitative	 easing	 has	 finally	 thrown	
the	cat	amongst	the	pigeons.	Bond	yields	are	rising,	and	now	
investors	are	worrying	that	the	rise	will	suffocate	the	nascent	
recovery.	We	think	that	rates	will	drift	higher	in	the	coming	
years,	but	still	believe	that	historically,	interest	rates	remain	
at	record	low	levels.	They	need	to	be	much	higher	before	the	
recovery	will	be	seriously	threatened.	

US 10-YeaR BonD YIelD

global vehicle sales
Vehicle Sales: Who’s Driving Who?

For	much	 of	 the	 period	 before	 the	 Financial	 Crisis,	 the	 US	
sold	between	16	and	17	million	new	cars	annually.	The	rest	of	
the	Developed	World	sold	a	further	22	million	cars	between	
them	each	year.	Those	statistics	plummeted	during	the	Crisis.	
But	 it	 is	 interesting	 to	 see	 the	 recent	 trends.	 The	 US	 has	
recovered	nicely	–	from	a		low	of	10	million	new	cars	to	the	
latest	reading	of	16	million	new	cars	on	an	annual	basis.	Other	
developed	countries	remain	weak	–	especially	Europe	–	with	
little	traction	over	the	past	few	years.	Sales	have	dropped	to	
18	million	 units	 annually.	 But	 the	 real	 growth	 in	 global	 car	
sales	 has	 come	 from	 emerging	 countries	 –	 notably	 China,	
Brazil	and	others.	 In	2000,	five	cars	were	sold	in	developed	
countries	for	every	one	sold	in	an	emerging	market.	That	ratio	
is	now	one	for	one.	Incidentally,	in	SA	we	sell	about	600,000	
new	cars	every	year.	We	are	small	fry!		
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EOH	 was	 started	 by	 Asher	 Bohot	 in	 1988,	 and	 as	 he	 has	
confirmed	many	times,	he	started	the	business	because	he	
was	bored	working	for	his	employer,	PG	Bison	-	a	company	
that	 is	 still	 a	 client	of	 the	 firm.	The	phenomenal	growth	of	
EOH	 is	 encapsulated	 neatly	 in	 its	 numbers	 -	 earnings	 and	
dividends	 have	 both	 grown	 at	 a	 compounded	 rate	 of	 27%	
per	annum	for	the	past	ten	years.		Could	Asher	or	his	6,000	
employees	have	asked	for	anything	better?

IT	 is	 a	 fast-moving	 and	 cut-throat	 industry,	 so	 what	 is	
keeping	them	ahead	of	the	game?	Since	the	beginning	of	the	
technology	era,	EOH	has	always	been	the	second	competitor	
to	 enter	 the	 fray.	 They	 observe	 the	 new	 technology	 or	
processes,	understand	what	works	and	then	join	in	–	so	they	
are	 quick	 to	 harness	 new	 technologies	 without	 being	 the	
absolute	guinea	pig.		In	reply	to	a	question	on	this	issue,	Mr	
Bohot	 replied,	 “I	 think	 it’s	 a	 risky	business.	A	 lot	of	people	
burnt	their	fingers	and	we’ve	always	acknowledged	that	we	
are	a	listed	company,	we	deal	with	other	people’s	money	and	
other	people’s	 investment	and	we	have	to	be	prudent	how	
we	manage	their	money.	We	can’t	just	have	a	good	gut	feel	
about	certain	things	[in	the]	technology	space	area	and	then	
jump	into	it.”

Contributing	 to	 this	 success	 has	 been	both	 organic	 growth	
and	carefully	selected	acquisitions.	In	fact	EOH	has	also	been	
on	 the	 acquisition	 trail	 for	many	 years	 -	 their	most	 recent	
acquisition	involved	the	purchase	of	Siemens	IT	Services	(200	
people).	Together,	 this	growth	has	seen	revenues	rise	 from	
R560	million	to	R2.3	billion	over	the	past	five	years.	So	what	
makes	EOH	attractive?	We	believe	the	following:

1.	 EOH	 is	now	one	of	SA’s	 largest	 IT	companies	–	 standing	
proudly	amongst	Didata,	Bytes	and	Business	Connexion.	

2.	 Despite	the	steady	acquisition	of	new	companies,	EOH	can	
also	demonstrate	that	its	revenues	are	growing	organically.	
In	other	words,	EOH	 is	not	relying	solely	on	acquisitions	
for	its	growth	(a	strategy	that	invariably	is	found	wanting	
at	 some	 point),	 but	 is	 rather	 able	 to	 grow	 its	 existing	
businesses	year	after	year	through	new	contract	wins	and	
new	 clients.	 That	 points	 to	 sustainability	 and	 longevity.		

3.	 EOH’s	 conservative	 strategy	 on	 Africa	 -	 although	
management	 are	 actively	 pursuing	 expansion	
opportunities	 on	 the	 rest	 of	 the	 continent	 –	 they	 are	
sticking	 to	 the	 philosophy	 of	 not	 being	 the	 first.	 We	
mention	often	 that	Africa	 is	 not	 for	 sissies,	 and	despite	
the	 huge	 potential,	 there	 are	 also	 huge	 losses	 for	

those	 who	 do	 not	 do	 their	 homework.	 Altech	 (part	 of	
the	 Altron	 Group)	 discovered	 this	 to	 their	 detriment.		

4.	 Cloud	 computing	 is	 their	 fastest	 area	 of	 revenue	
growth	 at	 the	 moment.	 It	 is	 amazing	 to	 think	 that	 3	
years	 ago,	 when	 cloud	 computing	 was	 at	 the	 cutting	
edge	 of	 technology,	 that	 EOH	 had	 no	 offering.	

5.	 EOH	 has	 become	 a	 magnet	 for	 human	 talent	 and	
potential	 acquisition	 targets.	 Given	 its	 success,	 it’s	 easy	
to	 understand	 why	 talented	 individuals	 would	 want	 to	
join	 EOH.	 	 They	 have	 become	 an	 employer	 of	 choice.	
Furthermore	EOH	has	pioneered	a	 successful	 internship	
programme	 that	 builds	 and	 transfers	 skills	 to	 aspiring	
young	graduates.		It	is	well	respected	in	the	industry.	

The	 company	 has	 done	 remarkably	 well;	 not	 only	 has	 it	
widened	 its	 offering	 and	 grown	 organically,	 it	 has	 been	
successful	 in	 identifying	 and	 making	 value	 enhancing	
acquisitions.	 While	 longer-term	 growth	 is	 likely	 to	 slow	
after	 such	a	phenomenal	performance	we	believe	 that	 the	
company	still	has	much	to	achieve.	We	anticipate	many	more	
years	 of	 solid	 earnings	 growth	 as	 IT	 becomes	 ever	 more	
embedded	in	all	of	our	lives.	

eoh eaRnIngS gRoWth

The trend has been relentless and shows no signs of stopping.
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Reinet	 (named	 after	 Graaff	 Reinet	 in	
the	 Karoo),	 might	 not	 be	 as	 familiar	
to	 our	 clients	 as	 other	 companies	
within	 the	Rupert	 stable.	 But	 it	 is	 one	
where	 we	 feel	 that	 management	 will	
continue	 with	 their	 ability	 to	 choose	
value	 enhancing	 investments	 -	 as	
history	has	proved	time	and	time	again,	
given	the	success	of	their	global	luxury	
company	Richemont,	locally	diversified	
conglomerate	 Remgro	 and	 British	
American	Tobacco.

The	 company	 was	 established	 in	 October	 2008	 following	
the	 separation	 of	 Richemont’s	 luxury	 business	 and	 its	
investment	 in	 British	 American	 Tobacco.	 Richemont	 kept	
all	 the	 luxury	operations,	whilst	 the	 investment	 in	BAT	was	
partly	distributed	to	shareholders	and	partly	used	to	provide	
Reinet	with	its	initial	capital.	For	Reinet,	its	stated	objective	is	
to	achieve	long-term	capital	growth	with	a	strategy	to	work	
with	experienced	partners	to	invest	in	unique	opportunities	
focusing	on	value	creation	for	investors.	The	strategy	goes	on	
to	say	that	a	wide	variety	of	asset	classes	may	be	selected,	
including	listed	and	unlisted	equities,	bonds,	real	estate	and	
derivative	instruments,	but	the	emphasis	will	at	all	times	be	
on	the	protection	of	shareholders	capital.

Reinet’s	principal	asset	when	it	listed	was	84.3	million	shares	
in	British	American	Tobacco,	formerly	owned	by	Richemont.	
One	might	 be	 forgiven	 for	 thinking	 that	 given	 such	 a	 large	
holding	 of	 British	 American	 Tobacco,	 that	 Reinet	 would	
also	 have	 a	 reasonable	 dividend	 yield	 flowing	 from	 that	
investment.	Unfortunately	that	is	not	the	case.	Instead,	this	
dividend	 effectively	 flows	 back	 to	 the	 company	 to	 make	
further	investments	and	to	cover	the	management	costs	of	
the	company.

At	 the	 time	of	 listing,	 Reinet	was	 effectively	 just	 a	 holding	
company	 for	 BAT.	 As	 investment	 managers,	 we	 took	 the	
decision	 to	 rather	 invest	 in	 BAT	 directly,	 as	 opposed	 to	
indirectly	 via	 Reinet.	 	 Consequently,	 most	 of	 the	 shares	
received	in	the	unbundling	from	Richemont	were	sold.	Whilst	
Reinet	could	be	criticized	for	being	overly	cautious	in	its	early	
history	(although	it	was	at	the	height	of	the	Financial	Crisis	

when	caution	was	a	virtue),	recently	the	pace	of	diversification	
away	from	its	reliance	on	BAT	has	gained	momentum.		As	at	
31	March	2013	the	portfolio	comprised	the	the	investments	
in	the	table	on	the	right	hand	page.

In	addition	to	these	investments	Reinet	has	8%	held	in	cash.	
Adding	the	percentage	weight	in	all	the	investments	and	cash	
together	results	in	a	value	higher	than	100%	-	the	difference	
is	debt	(-10.8%)	and	a	provision	for	future	management	fees	
payable	(-1.5%).		What	is	interesting	is	the	active	diversification	
away	from	BAT	and	cash.	At	inception,	these	two	investments	
comprised	 almost	 100%	 of	 Reinet’s	 investment	 portfolio.	
We	await	their	results	for	September	2013,	but	we	estimate	
that	 together	BAT	and	 cash	have	now	 fallen	 to	69%	of	 the	
portfolio.	This	will	fall	further	given	that	Reinet	has	identified	
further	investment	opportunities	valued	at	R9.4	billion.	

So	 for	 the	 time	 being	 Reinet	 is	 still	 very	 reliant	 on	 its	
shareholding	in	British	American	Tobacco	for	two	reasons:	it	
relies	 on	both	 the	dividends,	 and	 the	 sale	 of	 these	 shares,	
to	 fund	 its	expenses	and	new	 investments.	As	can	be	seen	
from	its	investment	portfolio,	Reinet	is	becoming	a	globally	
diversified	fund.	The	discount	to	underlying	assets	has	now	
risen	to	just	over	30%	from	approximately	23%	in	March	2013,	
which	we	feel	offers	an	attractive	entry	point	as	continued	
investment	by	the	company	should	result	 in	a	narrowing	of	
this	discount.	Seasoned	investors	will	remember	that	Remgro	
often	used	to	trade	at	a	similar	discount	to	its	net	asset	value,	
and	 yet	 today,	 that	 discount	 now	hovers	 between	 0%	 and	
10%.	Reinet	should	follow	a	similar	pattern.	

Unfortunately	 the	 counter	 does	 not	 stack	 up	 against	 all	
metrics	 for	 all	 clients,	 specifically	 that	 it	 does	 not	 pay	 a	
dividend,	and	probably	will	not	do	so	for	many	years	to	come.	
However,	Reinet	is	establishing	an	interesting	suite	of	global	
investments	with	limited	ties	to	SA	and	is	a	pure	rand	hedge.	
Those	are	attractive	qualities,	which	we	feel	are	well	suited	
to	those	investors	with	a	decent	time	horizon.	

rEinEt: slowly maturinG

Roy Lamb
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Sector business Description % of naV
Private	Equity Trilantic	Capital	

Partners	(€163m)
Focusses	on	controlling	significant	minority	interests	in	companies	in	North	
America	and	Europe.	Current	investments	include	hospital	supplies	services;	
natural	gas	and	oil	exploration,	sports	and	casual	accessories;	soft	goods	and	
electronics;	and	electricity	transmission	component	manufacturer

4.00%

Private	Equity Asian	private	
equity	&	portfolio	
funds	(€92m)

Invested	in	The	Milestone	China	Opportunities	Fund,	primarily	Chinese	high	
growth	companies	seeking	expansion	or	acquisition	capital

2.30%

Private	Equity Specialised	private	
equity	funds	
(€136m)

Vanterra	Flex	Investments	established	to	invest	in	listed	and	unlisted	funds	and	
to	make	direct	investments	in	the	USA	and	emerging	markets.	Also	established	
NanoDimension	Management	to	invest	in	and	support	the	growth	and	com-
mercialisation	of	nanotechnology,	the	manipulation	of	matter	at	an	atomic	and	
molecular	level

3.40%

Financial	Services Renshaw	Bay	
(€75m)

Investment	advisory	and	management	business	focused	on	investment	opportu-
nities	resulting	from	dislocations	and	structural	changes	in	capital	markets.

1.90%

Financial	Services 36South	(€83m) Absolute	return	fund	manager	specializing	in	managing	global	macro/	volatility	
funds.

2.10%

Financial	Services Pension	
Corporation	
(€134m)

Pension	Insurance	Corporation	is	one	of	the	UK’s	leading	providers	of	risk	man-
agement	solutions	to	defined	benefit	pension	funds.	It	has	in	excess	of	£6	billion	
in	assets	and	has	insured	almost	60	000	pension	fund	members.

3.30%

Property US	Land	
Development	and	
Mortgages	
(€105m)

Co-invested	with	partners	to	acquire	interests	in	real	estate	development	proj-
ects,	usually	properties	where	infrastructure	services	have	been	laid	but	where	
construction	of	properties	has	not	yet	commenced	(Florida,	Colorado,	and	
North	and	South	Carolina.)

2.60%

Mining Jagersfontein	and	
other	diamond	
exploration	
interests	(€102m)

Investor	in	an	entity	which	extracts	diamonds	from	the	waste	tailings	of	mining	
operations	which	began	over	a	century	ago.

2.20%

Tobacco British	American	
Tobacco	(€3317m)

This	needs	no	introduction.	Leading	tobacco	group	employing	more	than	55	000	
people	and	selling	over	200	brands	in	180	markets	globally.

82.50%

composition of nav

Reinet’s exposure to BAT and cash is falling steadily as its 
investment portfolio grows

ReInet: ShaRe PRIce

After an initial sell off, the share has risen steadily, in line 
with the performance of BAT
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Disclaimer:
The	 information	 contained	 in	 this	 newsletter	 comes	 from	 sources	 believed	 to	 be	 reliable,	 but	 Harvard	 House	 Investment	 Management	 (Pty)	 Ltd	 ,	
Harvard	House	Financial	Services	Trust,	and	Harvard	House,	Chartered	Accountants	 (collectively	known	as	 the	Harvard	House	Group),	do	not	warrant	
its	completeness	or	accuracy.	 	Opinions,	estimates	and	assumptions	constitute	our	 judgment	as	of	the	date	hereof	and	are	subject	to	change	without	
notice.	 	 Past	 performance	 is	 not	 indicative	of	 future	 results.	 	 This	material	 is	 not	 intended	as	 an	offer	 or	 solicitation	 for	 the	purchase	or	 sale	 of	 any	
financial	instrument.	Any	investor	who	wishes	to	invest	with	the	Company	should	seek	additional	advice	from	an	authorized	representative	of	the	firm.	The	
Company	accepts	no	liability	whatsoever	for	any	loss	or	damages	whatsoever	and	howsoever	incurred,	or	suffered,	resulting,	or	arising,	from	the	use	of	
this	newsletter.	The	contents	of	this	newsletter	does	not	constitute	advice	as	contemplated	in	the	Financial	Advisory	and	Intermediary	Services	Act	(FAIS)	
of	2002.
	
The	Harvard	House	unit	trusts	are	registered	under	the	Metropolitan	Collective	Investments	Schemes	license.		Custodian:	Standard	Executors	&	Trustees:		
Tel	(021)	401-2286.		Collective	Investments	are	generally	medium	to	long	term	investments.	The	value	of	participating	interests	may	go	down	as	well	as	up	
and	past	performance	is	not	necessarily	a	guide	to	the	future.	Collective	Investments	are	traded	at	ruling	prices	and	can	engage	in	script	lending.		Forward	
pricing	is	used.	Commission	and	incentives	may	be	paid	and	if	so,	are	included	in	the	overall	cost.		This	fund	may	be	closed	to	new	investors.		Collective	
Investment		prices	are	calculated	on	a	Net	Asset	Value	basis	and	auditor’s	fees,	bank	charges,	trustee	and	RSC	levies	are	levied	against	the	portfolio.	The	
portfolio	manager	may	borrow	up	to	10%	of	portfolio	NAV	to	bridge	insufficient	liquidity.			Metropolitan	Collective	Investments	is	a	member	of	the	ACI	and	
is	an	authorised	Financial	Services	Provider.		Should	you	have	any	further	queries	or	complaints	regarding	the	suite	of	units	trusts	offered	by	The	Harvard	
House	Group	please	contact:		Metropolitan	Collective	Investments	Ltd	Call	Centre,	Tel:		0860	100	279,	Fax:		(021)	940	5885,	PO	Box	925	Bellville,	7535	Email:		
metunit@metropolitan.co.za.		If	your	complaint	has	not	been	resolved	to	your	satisfaction,	kindly	contact	our	Complaints	Resolution	Committee,	Tel:		(021)	
940	5880,	Fax:		(021)	940	6205,	Email:		emoruck@metropolitan.co.za.		For	your	information,	the	FAIS	ombudsman	provides	an	independent	and	objective	
advisory	service.		Should	you	not	be	satisfied	with	the	outcome	of	a	complaint	handled	by	Metropolitan,	please	write	to,	The	Ombudsman,	PO	Box	74571,	
Lynnwoodridge,	0040.		Telephone	(012)	470	9080/99.		Fax	(012)	348	3447.		Email:		info@faisombud.co.za
	
Harvard	House	Investment	Management	(Pty)	Ltd*,	Licence	no:	675		
Harvard	House	Financial	Services	Trust*,	Licence	no:	7758
Harvard	House	Insurance	Brokers*,	License	no.		44138
Harvard	House,	Chartered	Accountants
*	Authorised	financial	service	providers	in	terms	of	FAIS	(2002)

For	more	information	on	the	range	of	products	and	services	offered	by	Harvard	House	Investment	Management	and	its	
associated	companies	(including	Harvard	House,	Chartered	Accountants),	or	for	any	financial	advice,	please	contact	the	
Company	at:
Harvard	House	 	 	 	 	 	 (	 	 +27	(0)	33	330	2164
G					3	Harvard	Street,	Howick,	3290,	South	Africa	 	 7	 	 +27	(0)	33	330	2617	 	 	
+ P.O.	Box	235,	Howick,	3290,	South	Africa	 	 	 @	 	 admin@hhgroup.co.za
	 	 	 	 	 	 	 	 www	 	 www.hhgroup.co.za	 	

It	is	hard	to	believe	but	the	end	of	another	year	is	fast	approaching.	Our	gaze	has	already	shifted	to	2014.	What	lies	ahead	
for	the	Chinese	year	of	the	Horse?	Indeed,	will	the	horse	turn	out	to	be	a	thoroughbred	or	a	lame	donkey?	Join	us	to	hear	
our	views	for	2014.	

Please RSVP to annalie Robins on 033 3302164 or 
annalier@hhgroup.co.za. We	are	very	aware	that	demand	
is	 outstripping	 the	 venue	 for	 our	 Natal	 presentations,	
and	 we	 are	 urgently	 investigating	 alternatives	 to	 make	
sure	all	who	would	 like	 to	attend	are	accommodated.	 In	
the	meantime,	we	thank	you	for	your	understanding	and	
patience.	 Space	 is	 limited,	 especially	 in	 Natal,	 so	 please	
book	to	avoid	disappointment.	Equally,	if	you	have	booked	
and	are	subsequently	unable	to	attend,	please	let	Annalie	
know	so	that	we	can	offer	that	seat	to	someone	else.

InSIght SeMInaRS: KZn MIDlanDS & JohanneSBURg 

contact details

I N S I G H t
Market Updates from the Harvard House Group

natal midlands Johannesburg
Topic: 2014:	the	Year	of	the	Horse...Thoroughbred	or	Donkey?
Date: 3rd	December 21st	November	(Provisional)
Venue: Fernhill	Hotel

Midmar	/	Tweedie	Road
(almost	opp	entrance	to	

Midmar)

To	Be	Confirmed

Time: 5.30pm	for	6pm 5.30pm	for	6pm


