
july 2016 
 VOluME 13  

ISSuE 7

Empowering knowledge and insight 
exclusively from the Harvard House 
Group

In thIs edItIon:

•	 Bidvest / Bidcorp: going their separate ways
•	 AB-Inbev: a global consumer giant
•	 Are foreigners turning more bullish on SA?
•	 Our thoughts on Brexit

I N T U I T I O N

(n: immediate insight; receive knowledge by direct perception)



We understand Your need for financial integritY | WWW.hhgroup.co.za | the harvard house group2

Market Insight from the Harvard House Group

Longstanding clients will know that 
Bidvest has always been one of our 
favorite companies. The company was 
started in 1988 through the acquisition 
of Chipkins Catering Supplies. Over the 
last thirty years, through a combination 
of organic growth and acquisitions, the 
company has grown to be one of the 
largest listed on the JSE. At its last results, 
Bidvest generated profits of R10 billion 
from revenues of R205 billion.

Bidvest’s growth has been across multiple industries and 
geographies, but the majority of the acquisitions have focused 
on the foodservice operations – i.e., businesses that supply 
and deliver food, supplies and equipment to the restaurant and 
hospitality industries. This growth was worldwide – Bidvest 
now has foodservice operations in 42 countries across 5 
continents. As a result, Bidvest has increasingly been viewed 
as two businesses in one – a global foodservice operation on 
the one hand, and a South African industrial services operation 
on the other. 

Understandably, the global foodservice operations are 
regarded as a prize asset – there are very few comparable 
listed peers, and certainly not with the scale and reach that 

Bidvest has achieved. The only major listed competitor is 
US-based Sysco Corporation. It is the largest company in that 
field, but surprisingly, has a far smaller geographic reach than 
Bidvest. It is far more geared towards the US where Bidvest 
does not yet have a presence. Nonetheless, Sysco’s shares are 
highly rated. The chart below shows the p/e ratios for Sysco 
and Bidvest. Sysco tends to trade at a higher valuation – a 
function of the fact that Bidvest was not a “pure” foodservice 
organization.

Furthermore, as the revenue and profit numbers suggest, 
Bidvest has become a huge organization. That does not mean 
that it is sprawling or unfocussed. To the contrary, Bidvest has 
always had a very entrepreneurial culture and management 
style that has allowed each division to prosper and learn from 
best practice. But size brings its own challenges – and Bidvest 
was finding it increasingly difficult to grow via acquisition. 
Deals that “made a difference” were few and far between. 
Consequently, earlier this year, the company announced the 
logical next step in its evolution – to formally split into two 
separate entities. This split came into effect on 30th May. 

On 30th May, Bidvest split into 2 companies, as follows:

1. Bidvest – which now houses all the South African and 
foreign industrial operations (excluding foodservice)

2. Bidcorp – which houses all the foodservice operations, 
both in South Africa and abroad.

The composition and prospects for each entity are covered 
in more detail below. However, the table below highlights 
the change in shareholdings pre and post the unbundling. All 
client statements have been updated to reflect the unbundling.

One of the reasons for the split was to allow the different 
operations to be independently valued by the markets, 
unlocking the trapped value within the foodservice operations. 
Did the unbundling achieve this? Absolutely. Before the 
split, Bidvest shares were trading at roughly R360 per share. 
Immediately after the unbundling, the combined value of 
Bidvest and Bidcorp shares was R425 per share – an increase 
of 18%. Over the past few weeks, the shares have settled 
into a more normal trading range, but the combined value of 
both Bidvest and Bidcorp is still almost R400 per share – an 
increase of 10% relative to the value prior to the split.

BIdvest / BIdcorp: 
goIng theIr 

separate ways

Michael 
Porter
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As the market anticipated the separation of the two companies, Bidvest’s 
valuation has trended towards that of Sysco, its US competitor.

Bidvest Bidcorp
Number of shares held 
before the split

100 0

Number of shares held 
after the split

100 100
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The question facing investors now is whether to keep holding 
both their Bidvest and Bidcorp shares? What does the future 
hold for both entities? The next section deals with each 
company in turn. In summary, however, Bidvest has proven 
itself to be one of our most successful and dynamic companies 
ever since listing in 1988. The fact that it has split into two 
more manageable units does not change our investment stance. 
We remain comfortable long term holders of both entities. 

Bidvest
The table below highlights the remaining operations within 
Bidvest. Even at a first glance, it is clear that the Group has a 
pervasive reach across the country and economy.

BIdvest / BIdcorp share prIce
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The combined value of the two new entities far exceeds the price of “old” 
Bidvest. Shareholders have benefitted enormously from the separation.

division Brief description
Automotive This has two components, McCarthy 

Motors (dealerships across the country and 
across many different brands), and Bidvest 
Car Rental (formerly Budget).

Associates Bidvest holds a controlling stake in Bidvest 
Namibia (which mirrors some of the South 
African divisions as well as operating 
a	fleet	of	fishing	vessels),	Comair	(the	
operator of local BA and Kulula airlines) 
and Adcock Ingram, the pharmaceutical 
company.

Commercial Distribution and retail of brands such as 
yamaha and Nissan forklifts; manufacture 
of packaging materials; distribution of 
plumbing supplies; and distribution of 
household electrical appliances (such as 
Pineware and Russell Hobbs).

Electrical A leading distributor of an array of 
electrical, cable and allied products for use 
at home, in industry and in mining.

Financial Services Bidvest Bank and Bidvest Insurance 
offer banking, foreign exchange, vehicle 
and	asset	finance	and	related	insurance	
products.

Freight An all-encompassing freight solution 
that covers transport, warehousing, 
port terminals, storage, container and 
bulk handling and custom clearing and 
forwarding. 

Office	&	Print A	wide-ranging	division	that	includes	office	
furniture, printing and photocopy solutions 
(Konica Minolta) and stationery (Waltons).

Services One of the original divisions on which 
the company was built, services covers 
facilities	management,	office	cleaning	
and hygiene services, security, and travel 
agencies. 

profIts By dIvIsIon

Services
26%

Freight
15%

Office & Print
15%

Associates
12%

Automotive
10%

Financial Services
9%

Commercial
8%

Electrical
5%

Even after the unbundling, Bidvest is still a vast conglomerate of operations

profIts By geography

South Africa
95%

Rest of World
5%

The new Bidvest has very little foreign exposure, but we expect this to 
change with time.
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Without the foodservice operations, Bidvest is now an SA-
centric industrial company. Its peer group would include 
companies such as Barloworld, Imperial Holdings and to a 
lesser degree, KAP Holdings and Grindrod. Most of these 
companies have been under pressure recently, due to the poor 
state of our economy and weak international freight markets. 
However, we do not expect the Bidvest share price to come 
under sustained pressure, for a few key reasons:

1. The management team and culture of Bidvest remains 
unchanged. They have proved themselves over many 
years, so it is business as normal, as far as they are 
concerned.

2. Many of these operations are stable businesses that 
perform well, even during tough times. 

3. Bidvest is highly cash generative. It has always generated 
surplus cash to its operating requirements. In the past, this 
cash was used to fund the offshore acquisitions within 
the foodservice division, as well as fund the annual 
dividend. Now that the Group has been split, cash will 
accumulate. Some of it will be used to fund acquisitions 
and international expansion. Indeed, Bidvest has already 
announced the acquisition of Brandcorp, a local distributor 
of industrial and consumer products. Bidvest tried to 
acquire this operation some years ago, but failed to agree 
a price. Now that economic conditions have turned more 
sour, negotiations have turned in Bidvest’s favour. 

4. The rest of the cash will be returned to shareholders. We 
expect Bidvest to have a healthy dividend yield of about 
4%, well above the average for the Industrial sector of the 
JSE.

It is likely that many foreign investors will exit their investment 
in Bidvest in favour of Bidcorp. However, after a month of 
trading, the Bidvest share price has held up extremely well, 
underlying the points made above. Despite its focus on South 
Africa, we believe the company has much potential, both 
locally and through offshore expansion, which was previously 
not a strategic priority. In our opinion, it is only a matter of 
time before Bidvest “internationalizes” its current operations 
– of which it has proved to be very capable indeed.

Bidcorp
Bidcorp is now the holding company for all the Group’s former 
foodservice operations, which span 42 countries. It does not 
have different divisions per se, but its operations cater for fresh, 
frozen, meat and poultry, bakery and catering supplies. It has 
developed core competencies in delivering ingredients and 
food to the hospitality industry across numerous geographies. 
The platform has been laid for further global expansion.

The chart below highlights the extent of its operations. At a 
mere 7% of profits, the exposure to South Africa is small. 
Bidcorp is now another global business that is listed on the 

JSE only because of its historical roots.

Foodservice is a huge business – one only needs to walk into a 
mall or down the street to see how many restaurants and hotels 
compete relentlessly for patronage. On a recent trip to Paris, 
we were staggered by the incredible number of restaurants – 
almost every third shop was an eatery of some description. 
All these establishments need to be restocked and supplied 
every day. 

Looking ahead, we believe Bidcorp has much potential. 
Despite its existing network, it has barely scratched the surface 
of all the potential markets. It has a relatively small presence 
in Europe, and no exposure to France! It has established a 
good base in Asia, and we expect further expansion into China 
and surrounds. It has recently expanded into Brazil and Chile. 
Management have reiterated that further expansion across 
both developed and emerging markets is a strategic priority. 
Depending on the target and the location, it is quite possible 
that the company will move its listing overseas – a further 
catalyst as it taps larger pools of investors and capital.  But 
its growth is not just dependent on acquisitions. Bidvest has a 
long and proven track record of growing its current operations. 
Thanks to its entrepreneurial flair, management are highly 
skilled at growing their reach and delivering efficiencies, 
year after year after year. The foodservice industry is highly 
fragmented – there are not many dominant players – which 
means that there is room to grow if one has a reputation, as 
Bidcorp does, of service excellence. 

Post the unbundling, Bidcorp joins the ranks of other SA 
companies that have outgrown the local market and have 
globalised – companies such as Steinhoff and Mediclinic. 
With growth in South Africa looking less than exciting, and 
given the superb track record, we remain committed investors.

profIts By geography

Australasia
32%

UK
31%

Europe
22%

Emerging Markets
8%

SA
7%

Asia, Australia and the UK are the main operating areas. Exposure to 
emerging markets is negligible, for the moment.
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The story of SABMiller will be familiar 
to most investors, but it is worth repeating 
briefly. In 1990, South African Breweries 
was just another local brewer with a 
dominant home market – a familiar 
pattern across many other countries. 
Realizing that there was little growth 
left given its dominance, SAB started 
to diversify, making acquisition after 
acquisition. It moved its listing to London 
to access cheap capital and to give it more 

flexibility to expand globally. By last year, SABMiller was the 
world’s second-largest brewer, with operations across all the 
world’s fastest growing markets. Last November, the hunter 
became the hunted – AB-Inbev, itself the creation of a number 
of different mergers – made an offer for the company. After 
a valiant attempt to fend off the merger, SABMiller finally 
conceded defeat. 

Provided all regulatory hurdles are met (which is looking 
increasingly likely, although SA is taking its time to give its 
final approval), the merger should be consummated within 
the next 3 – 4 months. SABMiller shareholders will receive 
£44 per share. At current exchange rates that is equivalent to 
R955. Current SABMiller shareholders will have no choice 
but to accept the cash offer – there is no alternative share 
swap option at this stage. That has implications for current 
shareholders:

1. Most SABMiller shareholders have held their shares for a 
considerable period. The cash offer is equivalent to a sale 
and therefore will trigger a capital gains tax event. This 
is unavoidable, and is probably one of the reasons why 
SARS is keen for the deal to proceed. The fiscus is set to 
receive a substantial windfall.

2. Shareholders will need to decide what to do with the 
proceeds? Should they reinvest the cash into shares of 
AB-Inbev, or seek greener pastures elsewhere?

Regardless of whether you are an existing SABMiller 
shareholder or not, we believe that AB-Inbev is a high 
quality business with a superb management team. We too 
were skeptical when the merger was announced. How could 
the largest and second-largest brewers merge and still have 

room for growth? However, having spent time examining 
the future and listening to management, we can see the 
rationale. We would recommend to current shareholders and 
new investors to back the enlarged management team. Both 
sets of management have delivered returns at the top of their 
industry. If that is what they can achieve apart, just imagine 
what they can achieve together!

Roy and I recently attended a conference in Paris, where we 
had the privilege of listening to Carlos Brito, the CEO of AB-
Inbev. We have heard him before – this time last year – but that 
was before the SABMiller acquisition. Twelve months ago we 
were impressed by his knowledge of the industry, his grasp 
of the key issues and his track record of delivering superior 
growth year after year. This year, much of the focus during 
questions was around the integration of the two organisations 
and the outlook for the merged entity. The content may have 

changed, but our impression of the management team has not 
changed. 

AB-Inbev was formed from the merger of Interbrew and 
Anheuser Busch. The company is headquartered in Leuven, 
Belgium, where beer was first brewed more than 600 years 
ago. Before the merger with SABMiller, the company 
boasted 150,000 employees, seven of the top ten beer brands 
worldwide, operations in 26 countries and product sales in 
over 200 countries. Its reach is enormous. It is one of the top 
five consumer companies in the world. Soon these metrics 
will be history. After the merger with SABMiller, the company 
will sell half of all beer worldwide. 

That might sound impressive – and it is – but where does 
this leave future investors in the company? Is there any more 
room for growth, or does this represent the pinnacle of its 
achievements? In our opinion, there is still much for investors 
to cheer. Here are the reasons why.

1. The merger will create the first truly global brewing 
company and one of the world’s leading consumer 
companies. Based on a pro-forma combination, the new 
company will rank as No. 1 in terms of profits amongst 
consumer companies. This is no mean feat. We have 
studied global consumer companies for years and the 
peer group contains some of the world’s most admired 
companies. 

2. The combined management teams of both companies make 
for a formidable combination. Mr. Brito acknowledged 
as much in his presentation. He has met with 300 top 
managers from SABMiller, and has been impressed. To 
quote from Mr. Brito, “Best practice goes both ways. 

aB-InBev: 
a gloBal 

consumer gIant

Michael 
Porter

A global beer producing consumer giant with leading brands in many 
markets.
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There is much we can learn from SAB too.”

3. The combined entity has a dominant global footprint. The 
company will have a strong presence in all major growth 
areas – Africa, Asia, and Central and South America. The 
map below highlights the footprint of each company. 
Together, there will be very little of the world where they 
cannot serve a beer to a thirsty customer. 

4. The new company will build on the heritage of SABMiller, 
leveraging off its expertise in Africa, which is a critical 
growth area for the enlarged group. Africa’s share of 
global beer volumes has grown from 4.4% in 2000 to 
6.5% in 2014. It is estimated that this percentage will rise 
to 8.1% over the next eight years. 

5. There are significant synergies for the brands of both 
companies – new global and regional brands that can 
be sold through an expanded distribution network. Mr. 
Brito admitted that Castle Lite is one of his favorite 
beers. Furthermore, the merger will realize significant 
financial synergies as well. Costs will be sharply reduced 

and revenues will be maximized. AB-Inbev estimate cost 
synergies of $1.4 billion. That is before any benefit from 
increased sales and regional expansion.

6. Finally, the new company will be more than just a 
brewer. It will be a formidable soft drinks bottler, and 
it has expanded into other beverages to leverage off its 
distribution. Interesting, Ab-Inbev has partnered with 
Starbucks to introduce a ready-to-drink tea. While its 
roots will always be in brewing, in future their portfolio 
will span a multitude of different drinks.

Historically, AB-Inbev has always had a generous dividend 
policy and this is expected to continue. The company has 
reiterated its desire for a dividend yield of 3-4%. That is ahead 
of the local Industrial peer group. While it will be sad to see 
the back of a South African icon in SABMiller, the arrival of 
AB-Inbev offers local investors access to another world class 
consumer company.

A largely complementary geographic footprint

First Truly Global Beer Company

Source: Company information, Plato Logic.
Note: The geographic footprint represented is historic and does not take into account any divestures that may be required in relation to completion of the transaction.

34

Primarily AB InBev
Primarily SABMiller (incl. JVs and associates)
AB InBev & SABMiller (incl. JVs and associates)

 Combined experience in developing global 
brands, national icons and local brands

 Largely complementary footprint in markets 
with significant growth opportunities

a gloBal geographIc footprInt
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We have often mentioned the fact that 
foreigners have been net sellers of South 
African investments for the past nine 
months. This has put pressure on the 
currency and the market. The pace of 
disinvestment, especially out of equities, 
gathered pace earlier this year. By the 
end of May, foreigners had sold R56 
billion worth of South African shares. 
Admittedly, this was offset by bond 

investments of R32 billion. However, since the start of this 
month, the trend has reversed sharply. In the past three weeks, 
foreigners have bought almost R44 billion and R20 billion of 
local shares and bonds respectively. We attribute the change in 
trend to the following:

1. The confirmation from S&P that our sovereign credit 
rating was unchanged – for the time being at least. 

2. The unbundling of Bidvest and foreign demand for the 
newly listed Bidcorp.

3. Resolution of various issues surrounding MTN Group. 
Given its large weighting in global emerging market 
indices, foreigners may have turned more bullish on the 
prospects for the company. 

We would be wary of believing that this is a decisive turn 
in the trend. Certainly, the outlook for further increases in 
US interest rates has dissipated, and hence the outlook for 
emerging markets has improved. But we still have a low growth 
environment and an uncertain political outlook. Nonetheless, 

the change in trend does highlight how quickly events can 
change. We continue to monitor this series regularly as an 
indication of foreign faith in the future of our country.

are foreIgners 
turnIng more 
BullIsh on sa?

Michael 
Porter

The Cape is booming and perhaps foreign investors are beginning to see the opportunity for the country as whole.
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Foreigners have been net sellers of local shares for much of the year, but 
the trend has turned sharply in recent weeks. One swallow does not a 
summer make, but nice to see a change in the trend.
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Foreigners have been reasonable investors in South African Bonds and 
Equities for more than a decade until 2016. 
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After months of uncertainty, Britons 
finally went to the polls on Thursday to 
decide on their future political allegiances. 
Whilst it was always going to be a close 
call, given the heightened and often, very 
misleading, rhetoric from both sides, polls 
suggested that the status quo would remain. 
The world woke up to a vastly different 
scenario on Friday morning. As the results 
became clear, shock waves reverberated 
around global financial markets, causing 

chaotic moves in currencies, bonds and equities alike. These 
events are never pleasant – they create fear and uncertainty for 
all concerned. But as is so often the case, a knee-jerk reaction 
is seldom the right response. It will take months, if not years, 
to understand the full ramifications of this vote, but below we 
highlight some of our initial thoughts.

Prior to this vote, the global economy was already on a 
relative weak footing. At the start of the year, concern was 
squarely focused on the pace and quantum of increases to 
US interest rates, a response to strong growth in that country. 
Ever since, growth momentum has faded. There is very little 
growth in all the major economic regions – China, Europe and 
the USA. Brexit has raised the levels of uncertainty about the 
future. A short term consequence is that growth is likely to be 
weaker, especially in the UK and Europe, as businesses and 

consumers adopt a wait-and-see attitude before making big 
decisions. The longer term implications are far less clear. 

As all the press commentary has highlighted, there is much 
water to flow under the bridge before anything will really 
change on the ground. According to the Lisbon Treaty, the 
UK has two years to negotiate an exit, but only once formal 
notification has been served. This might not happen for 
another few months. Mr. Cameron has indicated that he will 
step down as prime minister at the Conservative Conference 
in September / October. It will then fall to the new leader to 
officially get the process underway. However, there is already 
a petition circulating in the UK for another referendum, a 
petition that has already attracted 2 million signatures. So the 
path forward for the UK is about as clear as a misty evening 
in Hilton!

However, what is clear from initial commentary is that the 
implications of Brexit will be felt far and wide. What is 
interesting is the regional breakdown of the vote. Scotland 
and Northern Ireland voted to remain within the Union, as did 
Londoners. The rest of England voted to leave, most noticeably 
in the Midlands. It also appears that the vote exposed a divide 
between the young (EU supportive) and the middle aged and 
elderly who voted to leave. That raises interesting questions 
about UK politics going forward. Nonetheless, we should 
expect another vote on Scottish independence and this may 
well spell the end of the United Kingdom. Equally, there are 
serious implications for Europe. It is likely that right-wing 
movements across a number of other countries will try for 
a similar referendum. This might spell the start of European 
disintegration, although further exits will involve both political 
and currency implications. This highlights the complexity 

our thoughts 
on BrexIt

Michael 
Porter
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of the situation. Consequently, in our opinion, investors and 
markets should not get ahead of themselves in extrapolating 
the Brexit vote.

In our opinion, it is also not clear that the UK economy will 
necessarily be worse off. The Pound has fallen to its weakest 
level in 30 years relative to the US Dollar and has weakened 
sharply against the Euro too. That will give UK exports a 
boost although the impact on the services sector is less clear 
– and services account for 70% of the UK’s economy. The 
referendum has exacerbated an already weak structural outlook 
for the pound. As we are acutely aware in South Africa, a 
large current account can be a millstone for any currency. The 
UK has had a deteriorating current account for some time. A 
weaker Pound could start to reverse this trend, but much will 
depend on how the exit is negotiated and what trade deals are 
agreed. Again, this may become clearer with time, but we are 
unlikely to have much clarity for at least twelve to eighteen 
months.

We will now turn our attention to markets and the implications 
for portfolios.

south africa: economy and shares
We do not expect Brexit to have a material impact on our 
economy, at least not in the short term. The obvious area where 
there may be some impact is through exports. 4% and 17% of 
our total exports are to the UK and Europe respectively. So 
any slowdown or recession in those regions could result in 
weaker growth here. In addition, the Rand has strengthened 
against the Pound (due to pound weakness) so at the margin, 
we have lost some of our competitiveness. But this is not 
substantial relative to recent Rand weakness. 

The fact that the Rand has held firm substantially reduces the 
risk of a further round of inflation and consequent increases 
in interest rates – both of which would be negative for the 
local economy. In fact, with the price of oil falling and those 
for gold and platinum rising, our terms of trade (exports and 
imports) could receive a modest boost. Consequently, at this 
stage we do not expect a significant impact on our economy.

The impact on the market is more apparent near term, due 
primarily to the fact that many of our shares are dual-listed in 
London and Europe. The price in Johannesburg is often just 
the price on the overseas exchange multiplied by the exchange 
rate. The combination of a weaker offshore price and a stronger 
exchange rate has seen the share prices of some of our local 
shares fall – companies such as British American Tobacco, 
SABMiller, Old Mutual and various property companies. 
Our immediate fundamental view on these companies has 
not changed, but clearly those with a large exposure to the 
UK economy itself may be more affected than others. We will 
reassess the outlook for each company in light of the outcome 
and make changes if necessary, but we do not intend to sell 
high quality investments without just cause. 

offshore portfolios
Offshore portfolios have been impacted in two ways – a) from 
weak share prices and b) from dramatic changes to currencies. 
All shares that are domiciled outside of the UK (ie those in 
Europe, the US and Asia) have benefitted from the weakness 
in the Pound and the value has increased relative to where 
they were trading prior to the referendum. Shares in the UK 
have had a mixed reaction. Shares heavily exposed to the UK 
– financials and property – have been hard hit. Others, such 
as the large multinationals (Unilever, Imperial, Diageo etc), 
have actually risen since the referendum as investors seek safe 
havens and those that will benefit from Sterling’s weakness. 

pound vs dollar & euro
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There is a fear that property prices will collapse in the UK, 
hence the weakness in banks and listed property counters. We 
find this hard to believe. What is clear is that change is going 
to take time. Residential property may be more vulnerable 
– we have no exposure here - but we believe commercial 
property is far more secure. Tenants remain and rentals will be 
paid. Markets fear that London may lose its status as a global 
financial hub, but companies do not change the domicile of 
their head office on a whim. There are dozens of factors to be 
considered and the factors underlying any such decisions will 
also not be clear for quite some time. Furthermore, there may 
be offsetting trends that emerge. For example, one outcome 
might be that future development is put on hold, which 
increases the value of existing buildings. We are reluctant to 
dispose of high quality UK property at this juncture, believing 
that current movements are a severe over-reaction.

The outlook for the FTSE could well improve as the dust 
settles. As we have said before, the FTSE is not representative 
of the UK economy – 70% of revenues for all the companies 
in that index are earned from outside of the UK. So not only 
are UK shares cheap, but profits may rise due to the weak 
currency. In that regard, UK shares may offer some compelling 
opportunities once the dust settles.

summary
In our opinion, the Brexit vote falls into the same category as 
9/11 and the Global Financial Crisis. There is no doubt that 
the world will change as political alliances shift and become 
clearer. There will be a period of uncertainty and no doubt 
there will be many unintended consequences of this vote – 
none of which are presently clearly understood. However, 
we come back to our long held belief that companies are not 
countries. Companies adapt to changing conditions – and they 
are far more adept at change than politicians. Certainly, there 
will be winners and losers, and we will reassess all companies 
in which we invest to understand how they will be affected. 
But the world has not ended and life for the majority of the 
world’s 7 billion people has not changed at all. Daily routines 
continue, so too does economic activity. 

Market reactions are always severe, but so often they are 
irrational as well, especially given the impact of computerized 
and algorithmic trading. We are sure to write on the 
implications of Brexit for months (if not years) to come. But 
a knee jerk reaction is seldom the right course of action. We 
will keep clients informed, but believe that once the dust has 
settled, that markets should regain much of their composure.
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Our last seminar took a broad look at markets and what 
may lie in store for the remainder of the year. Having 
examined markets from a wide angle, our forthcoming 
seminar at the end of july will zoom in and focus on 
what we believe to be some solid opportunities. Rather 
than looking at markets as a whole, we will focus on a 
few individual opportunities that we believe will deliver 
solid returns in the years ahead. 

Please RSVP to Clare Mitchell on 033 3302164 or 
clarem@hhgroup.co.za. Please note that we will host 
two seminars – one morning session and one evening 
session in order to alleviate congestion and make the 
events more accessible. Both seminars will take place 
at Fernhill Hotel.

For more information on the range of products and 
services offered by Harvard House Investment 
Management and its associated companies (including 
Harvard House, Chartered Accountants), or for any 
financial	advice,	please	contact	the	Company	at:

INsIght semINars:

disclaimer:
The information contained in this newsletter comes from sources believed to be reliable, but Harvard House Investment Management 
(Pty) ltd , Harvard House Financial Services Trust, Harvard House Insurance Brokers and Harvard House, Chartered Accountants 
(collectively known as the Harvard House Group), do not warrant its completeness or accuracy.  Opinions, estimates and assumptions 
constitute our judgment as of the date hereof and are subject to change without notice.  Past performance is not indicative of future 
results.  This material is not intended as an offer or solicitation for the purchase or sale of any financial instrument. Any investor who 
wishes to invest with the Company should seek additional advice from an authorized representative of the firm. The Company accepts 
no liability whatsoever for any loss or damages whatsoever and howsoever incurred, or suffered, resulting, or arising, from the use of 
this newsletter. The contents of this newsletter does not constitute advice as contemplated in the Financial Advisory and Intermediary 
Services Act (FAIS) of 2002.
 
The	Harvard	House	unit	trusts	are	registered	under	Boutique	Collective	Investments.		Custodian:	Standard	Executors	&	Trustees:		Tel	
(021) 007-1500.  Collective Investments are generally medium to long term investments. The value of participating interests may go 
down as well as up and past performance is not necessarily a guide to the future. Collective Investments are traded at ruling prices and 
can engage in script lending.  Forward pricing is used. Commission and incentives may be paid and if so, are included in the overall cost.  
This fund may be closed to new investors.  Collective Investment  prices are calculated on a Net Asset Value basis and auditor’s fees, 
bank charges, trustee and RSC levies are levied against the portfolio. The portfolio manager may borrow up to 10% of portfolio NAV to 
bridge insufficient liquidity.   Boutique Collective Investments is a member of ASISA and is an authorised Financial Services Provider.  
Should you have any further queries or complaints regarding the suite of units trusts offered by The Harvard House Group please 
contact:  Boutique Collective Investments Call Centre, Tel: (021) 007-1500, Email:  clientservices@bcis.co.za.  For your information, the 
FAIS ombudsman provides an independent and objective advisory service.  Should you not be satisfied with the outcome of a complaint 
handled by Boutique Collective Investments, please write to, The Ombudsman, PO Box 74571, lynnwoodridge, 0040.  Telephone (012) 
470 9080/99.  Fax (012) 348 3447.  Email:  info@faisombud.co.za
 
Harvard House Investment Management (Pty) ltd*, licence no: 675   Harvard House Insurance Brokers*, license no.  44138 
 
Harvard House Financial Services Trust*, licence no: 7758  * Authorised financial service providers in terms of FAIS (2002)

natal mIdlands
Topic: Hot stocks: shares worth holding 

for the next 3 years.
Date: 26th of july
Venue: Fernhill Hotel

Midmar / Tweedie  Road
(almost opposite entrance to 
Midmar

Morning Time: 10am for 10.30am
Evening Time: 5.30pm for 6pm
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